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From the Vice President’s Desk

and we have received great reviews from
our members and many of our members
are eager to receive monthly bulletin.

0 ur monthly bulletins have been a success

Our President had during the start of the year
had indicated that we should start zoom
meeting on a monthly basis, we have begun
in right earnest and we have regular zoom
meetings wherein lot of members are
benefitting. Our health awareness zoom
meeting was appreciated by many of our
members and have made a request to the
managing committee that we should regularly
hold such meetings. | would sincerely request
all members to participate in zoom meetings
which will help increase awareness and also
trading within our community members.

We sincerely offer our condolences to our
member/s if any of them have lost their loved
ones in this pandemic, these are
unprecedented times.

We are at the end of second wave of COVID 19
and hope and pray that there is no third wave.
On the brighter side, our economy is picking up
and stock market is at an all time high.
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Indian Prime Minister Narendra Modi has set
an “aspirational target” of $400 billion
exports this financial year. And going by early
trends, the aspirational is actually quite
achievable — with some sweat.

What’s more, exports could emerge as a
critical engine of growth for a country that,
like much of the world, is still struggling to
cope with the economic and social
disruptions caused by the raging COVID 19
pandemic. As the many supply side measures
taken by the government over a period of
time begin to start paying dividends, the big
picture suddenly looks bright once more.

The numbers so far look encouraging. India
exported goods and services worth $95
billion in the first quarter (April-June) of the
current financial year. That leaves a target of
$305 billion, or an average of a little less than
$102 billion per quarter, for the remaining
three quarters of 2021-22. The first cut of the
second quarter’s figures looks equally good.
Exports hit a record $35.2 billion in July and
$7.4 billion in the first week of August.

And given that a number of labour intensive
sectors such as gems and jewellery,
engineering and agricultural commodities are
at the forefront of this surge, exports could
truly become the engine that pulls India out of
the Covid-induced economic slowdown.

Government working overtime to push
exports

Chandrajit Banerjee, Director General of Cll
recently said: “The PM has set an aspirational,
but very much attainable target of $400 billion
in exports for the year. At the current juncture
when global value chains are in flux, the multi-
fold strategies to promote exports coupled with
a whole-of-government approach make this a
moment for India to seize. The draft National
Logistics Policy, boost for project exports and
enhancing export insurance cover offer
significant encouragement to catalyse exports
to new peaks.”

The Ministry of Commerce, headed by Piyush
Goyal, has been working overtime to push
exports. It has conducted a detailed

analysis of Indian exports of 31 commodities tfo
more than 200 countries to identify
opportunities to explore and gaps to fill.

Last but not the least, the threat of COVID 19
has not gone yet, we should follow social
distancing and SOP’s suggested by the
government for our own benefit,

- Adv. Akshay Vani

(Akshay is the managing partner of MLS’s
Mumbai office. He is dual qualified as a
Solicitor in England & Wales and an Advocate
of the Supreme Court of India with over 28
years of experience. Akshay is also a solicitor
at the Bombay Incorporated Law Society.)
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REVA PURPLE LEAF HAND WASH

FDA Approved hand wash. Available in-

Florentine - Pink Im

Lemon - Yellow
Peach - Peach
White Lilly - White

REVA HAND RUB PLUS

80% Alcohol based hand rub in liquid and gel form.

Formulated based on recommendation by WHO. ¢ZRY World Health
WsoF Organization

e

REVA HAND RUB PLUS-I

75% Iso Propyl Alcohol based hand rub in liquid and

gel form. Formulated based on recommendation by WHO. g’@ World Health
W% Organization

Sl

REVA HYPOCHLOR

4-5% Active Sodium Hypchlorite Solution. 10% active also available.
Dosage: 1% active solution recommended for application on
non-porous surfaces and outside areas.

REVA HYGI
Floor and Multisurface Disinfectant Cleaner. Its unique =TB)/A\N
formulation kills germs and removes tough stains. APPROVED

Dosage: 40 ml per Ltr of water.

REVA HYGI O2

Silver Hydrogen Peroxide based Surface Disinfectant and

Aerial Fumigant Concentrate. Reva Hygi O2 is Eco Friendly,

Aldehyde free, Non staining and extremely low toxic product. I'FD/A\
Safe to be used on all surfaces in recommended di-solution. APPROVED

Dosages:
1-2% for surface disinfectant.
2-3% for fumigation.

‘b\+91 98203 61122 @ officedesk@revachemical.com @ www.revachemical.com
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Khadayata Ratna

DR. V. V. SHAH

-
r. V. V. Shah
(Vallabhdas
Vithaldas Shah) was

born on July, 15, 1914, in the
village Gabat, District
Sabarkantha, Gujarat. He was
one of the seven siblings. After
his early education in the
village, he left at the age of 14,
for higher education. With the
help of his father and elder
brother, he could pursue his
goal of achieving medical
degree. However, his vision
was to excel in the medical
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field. He truly believed and
followed life of “Simple living
and high thinking” all his life.
In spite, of severe financial
constraints he went to England
and became first Cardiologist
of India. On return, he
established the first
department of Cardiology in
India, at Bombay University.
Since than he never looked
back in his life as a Medical
Professional — career spanning
over four decades.

He is known and remembered
for his pioneering work in the
field of Preventive
Cardiology. He was Head of
Department of Cardiology at
BYL Nair Hospital and T.N.
Medical College. He served as
personal Physician to President
of India and Governor of
Maharashtra. He travelled
world over for giving lectures
and seminars on the subject.
As early as 1955, he was the
first Dr. to caution about
coronary risk factors in
India.

He delivered first presidential
address in 1960, on
Prevention of Heart Disease
in presence of Shri
Jawaharlal Nehru. He was
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awarded Padma Bhushan in
1969 at the hands of
President of India. Later he
founded the Society for
Prevention of Heart Disease,
which continues till date. In
spite of hectic schedule — he
had been connected with
number of medical institutions
in India as well as all over the
world.

He also took active
participation in the
development of Khadayatas —
who were moving out of
Gujarat in 1940s. He would
also provide medical help and
assistance to all community
members.

During later part of his life, he
was closely connected with
Shri Pandurang Athawale and
used to attend his discourses
regularly on Sunday mornings.
He died at the age of 94 in USA
— he was quite healthy till his
last days. His family consisted
of his wife, Mrs. Maniben V.
Shah and three sons (all are
settled in USA) — Dr.
Chandrakantbhai & Dr. Anil are
Cardiologists and Rameshbhai
is an Industrialist.
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Life Members Profile

erial Entrepreneur and Start-Up
Mentor

MBA and BTech from NMIMS, Mumbai.
Have worked with Reliance Industries,
SIEMENS and L&T Hydrocarbon in
corporate profile until 2015.

Established COSMO Group in 2015.
COSMO Group currently has variety of
products; Stevia Extracts and
Formulations, Cold Pressed Oils, Dietary
Supplements, Prickly Pear Fruit Nectar (A
Patented Product that helps to Naturally
Increase Haemoglobin), Nutri Bars and
variety of food products.

Expert Faculty, Centre For
Entrepreneurship Development,
Government of Gujarat.

Strategic Advisor at WeHear - A
Revolutionary Audio Tech Patented
Product that helps you Hear without Ears!

Glad to support young Khadayata
members in domain of Startup Setup and
Growth as well as any one who needs
support in Food Product Business.

www.pricklypearindia.com
www.wehear.in
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eha was born in Mumbai, raised

in Surat earned her Bachelors of

Dental Surgery degree from
Baroda in 2005. Soon after that she
briefly practiced at Surat general hospital
as a dentist. And immigrated to UK after
marrying, my now husband, Saurabh
Desai. Neha has been settled in Canton,
Michigan with her husband and two
young bright kids.

Soon after migrating to US, she earned
her second degree in dentistry - Doctor of
Dental Surgery, from prestigious
University of Michigan in 2011. She right
now runs her own private dental practice
in beautiful town of Ann Arbor, Michigan
with support of 6 employees. Since
opening the doors for patients in
September 2019, despite the unfortunate
circumstances with COVID 19 pandemic,
she has been growing and successfully
caring for patients with a focus on
excellent customer care and providing
most dental procedures under one roof.
She is passionate about Invisalign and
thinks “a beautiful smile makes one a
confident person who can achieve any
goals in life”.

More can be known about her practice at
www.mywestgatedental.com

tarting my journey from a small
S village town in Gujarat and younger

child of teacher duo, | am currently
a successful physical therapist at a
prestigious hospital in USA. After earning
bachelors in physiotherapy, | worked at
Bhatia hospital for about 2 years before
immigrating to UK to pursue MS degree in
Musculoskeletal injuries. After a brief
practice in an orthopaedic hospital
associated with BMI group in UK, |
immigrated to US. We chose state of
Michigan as our ‘karmabhoomi’ and have
been practicing here since 2008. | am
associated with Trinity health as a post
Joint replacement rehabilitations therapist.
Apart from that, | also run an online art
store at www.globalartsuppliers.com

IMPORTANT NOTE FOR THE READER

This is a dynamic PDF with editable links.
The reader can directly connect with the writer or
life member or any member of the editorial team.

Links are available on articles, references,
mobile numbers, emails efc...

WATCH OUT FOR ICONS (&3 (=0 D>
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FOR A FINANCIAL PLAN

Gather allimportant documents at one place
. Check
Audit Of * Status of Investments/Policies
Q‘% Existing » Bank Account Details
* Holding pattern for Investments and Bank Accounts - Joint or

Investment 5, .

Nominations
Y

\

Minimum of é Months Expenses should be kept in Liquid
Investments (available to you maximumin 24 hrs).
Emergency Helps incase of loss of job or Temporary Disability and Loss of
Income
Fund Note all your expenses to get the right amount of your
Emergency Fund

Basic + Super Top up

Family Cover

Understand policy features in depth
Health * Waiting periods (pre existing diseases and certain ailments)
Insurance + Capping (Room and Diseases)

 Cashless Network Hospitals

Educate each family member about the policy you have.

* Maximize the Cover Available to you at your age and as per
Life your earnings. Should be enough to meet your family's needs
and goals as planned by you, even in your absence
Insurance Term Insurance. Earlier the better - Buy it early in life and keep
reviewing at change in each life stage (single, married, child birth etc)
Declare all facts specially about health correctly at all times.

Protection for your loved ones in your absence
ot

- Long Term & Short Term Goals
Plannlng * BuyingaHouse/Car
for Future + Planning for Trips
Goals * Child Education /Marriage
* Retirement

RIMA PARIKH

CERTIFIED FINANCIAL PLANNER

MOBILE: +91 9820438268 | LINKEDIN: cfprimaparikh
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Life Members Profile

more than 35 years of experience in

the field of printing and packaging.
From childhood, | was motivated to start
my own business. | was introduced to the
world of printing in 1986 and in 1991, |
started my own sole proprietorship firm,
Care Pack. My core principles are 1. Build
long term, trustworthy relationships with
everyone, be it customers or partners, 2.
Nothing is impossible, there is always an
innovative solution to solve any problem,
you just have to find it.

I am seasoned entrepreneur with

Care Pack specializes in printing stickers,
labels, cartons, and other packaging
materials. We have clients across
industries - Plastic, Furniture, Stationery,
Automobile, Garment, Pharma, and many
more. Some of our prestigious customers,
across India and US, are - Aristo, Durian
Furnitures, Faber Castell, Family Plastic
and Thermoware, Milan plastic, Premier
Cosmetic, Shringar Ltd, Voxture Bio
Pharma Ltd.

I am also actively involved in various
activities aimed at betterment of the
community and the society.

Office Location: Andheri (East), Mumbai

www.khadayatabusinessnetwork.com

rs. Gopi Parikh is a home

maker as well as a business

owner of the brand TRENDS.
Since last 6 years, she successfully runs
this brand by designing clutches that can
be customized. She also makes home-
made perfumes with more than 30
fragrances. Her brand also has a number
of special collection of clothes delivering
all over India. She is also into making

torans for different celebrations and
events.

She is creative and also likes to try new
things. Cooking new recipes, travelling,
dancing, singing and recycling from the
waste are some of the activities she
enjoys.

She is Mr. Premal Parikh'’s wife who is a
business owner, a Life Insurance agent
and is well known amongst our
Khadayata family.

Her life mantra that keeps her going and
keeps her motivated is ‘Never give up’.

1. Kiran Desai is an Engineer with

M.S. (USA) in Industrial &

Systems Engineering and B.E. in
Mechanical Engineering from SPCE,
Mumbai. Has more than 35 years of
experience in running a paint
manufacturing company. He is specializing
in the Factory Floor related activities, and
is a software technologist and a full stack
10T developer. His manufacturing
operations were running under his own
developed manufacturing ERP software for
last 30 years. M/s. Destine Technologies,
founded 4 years ago, is a Software & 10T
services company with focus on Industry
4.0 approach for manufacturing
companies. Provides a complete
integration of production management with
features like monitoring of temperature,
humidity, vibration, current and predictive
analytics for machine health. Destine
Technologies with its Indian and
International tie-ups has ready solution for
Batch type of Manufacturing companies
like Food, Pharma, Chemicals, Paint efc.
and offers independent temperature and
humidity monitoring for Food, Pharma and
cold storage. Their esteemed customer
Morsun Coating Systems, owned by our
own Khadayata, have recently appreciated
their manufacturing ERP software, adding
that work from home was possible in covid
Era due to the cloud based solution.
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e SANDEEP V SHAH

ndian Civilization is since 2500 BC,

Agriculture & Commerce was developed by

the inhabitants of Indus Valley. In 1500 BC
the Origins of this civilization declined & the
Aryans conquered & developed a Brahaminic
Civilization, they introduced Caste Systems.
Many Empires flourished in India over the
Centuries in which prominence were Mauryans,
Guptas & Mughals. Portuguese were first
Europeans to arrive off Calicut in 1498, followed
by East India Company. By 1757 the British
firmly established and acquired dominion over
most of India by intrigue and force and ruled
directly or through puppet Princely States.

In World War I India sent 6 million troops to
fight at the side of the allies, thus Indian
Nationalism was sparked and intensified.
National Congress under the leadership of
Mohandas Karamchand Gandhi revolted
against the British Authority. As Britain
wanted India to participate in war against
Germany in Sept 1939, the Congress
demanded Independence as a condition for
co-operation. India became Independent on
August 15th 1947 and was separate by the
majority Muslim State of Pakistan which
became independent on 14th August 1947.
However, coins of British India dated 1947
were struck until 1950. With Independence it
was not possible to put a sudden break to
this currency as it could have resulted in
chaos in the economy. So till the country was
formally declared as a Republic, no new coins
were minted and currency notes of the British
in the denomination of Rs 1, 2 and 5 which
were already printed but were not issued to
public were released in the independent
country to run the economy smoothly. RED
Serial number notes were used, that was the
note of Republic India

Between 1947 to 1949.

India became Republic on 26h January 1950,
On the occasion of the 3rd anniversary of the
independence, new coins were infroduced.
These coins followed the earlier British coin
in respect of their value, weight, metal and
fabric, but the designs were drastically
changed to do away with the vestiges of
foreign domination. The new designs
introduced represented India's glory and the
hopes and aspirations of the future. On
Obverse of all the coins, right from Rupee to
Pice, the effigy of the British Monarch was
replaced by the representation of the Lion
Capital of the Great Ashoka Maurya's pillar at

www.khadayatabusinessnetwork.com

Samath near Varanasi in UP. The pillar
represents non-violence and peace, which
the Republic of India has adopted as its
insignia. The name of the king was replaced
by the super inscription GOVERNMENT OF
INDIA. On the reverse of the coins of Rupee,
1/2 Rupee and I/4 Rupee, a new motif, a pair
of ears of wheat, was placed on the two sides
of the English numerals showing the value.
The value was written in Hindi, year of the
issue in English. The Rupee coins were
security -edged, while the 1/2 and 1/4 Rupee
coins were milled edge. Other lower
denomination coins ,viz 2 anna, 1 anna & 1/2
anna adopted the figure of a bull on the
reverse which was taken from the base of the
Lion Capital of Ashoka. On the coins if I pice,
a horse was placed on the reverse which too
was again adopted from the base of the Lion-
Capital. All these coins were issued in
continuation of the earlier standard called the
Anna Series. Anna Series (1947-1957) &
Decimal Currency (1957 onwards.)

Anna Series: Also called as Standard
Coinage. This represented the currency
during the transition phase(1957 to 1964) till
the establishment of the Indian Republic. In
1947 only 30 % of Indian population was
literate. Herein, One Rupee was divided info
64 pice or 192 pies or into 16 annas. 1 Anna
was equal to 4 pice, 8 Anna was equal to 32
pice and 1 pice was equal to 3 pies.

Decimal Series: In September, 1955 the
Indian Coinage Act was ammended and the
Country adopted the Metric System of
Coinage. 8 Anna is equal to 1/2 rupee is equal
to 50 paise 4Anna is equal to 1/4 rupee is
equal to 25 paise and 2 Anna is equal to 1/8
rupee.

The Anna Series: This series was first
introduced on 15th August, 1950 and it
represented the first coinage of the Republic
of India. The King's Portrait was replaced by
the Lion Capital of the Ashoka Pillar. A corn
Sheaf replaced the Tiger on the One Rupee
Coin. In some ways it symbolised the shift
into progress and prosperity. Indian motifs
were incorporated on the coins. The monetary
system was largely retained with One rupee
consisting of 16 Annas.

Sandeep V Shah
MA in Numismatics & Archaeology
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SNIPPETS - MARKET UPDATES

With the current situation surrounding the
Taliban and Afghanistan the global market
being at it's all time high has developed fear
in the minds of traders.The Sensex and Nifty
50 having crossed an all time high it is

advisable to wait a little bit for correction in

the market and to buy on dip only after
correction in the market

Stocks to look out for
NIFTY IT, NIFTY PHARMA, NIFTY FMCG

Admin Team

Dr Rajendra L Bhalavat
President

Mr Akshay Vani

Vice President

Mr Premal Parikh
Secretary

Mr Sandeep Shah
Treasurer

Dr CA Chaitanya S Shah
Committee Member
Dr Jignesh Bhalavat
Committee Member
CA Narendra Shah
Committee Member
CA Jigar Shah
Committee Member
Mr Nainesh Shah
Committee Member
Ms Lata Shah
Committee Member
Mr Hardik Nadiyana
Committee Member
Mr Rajiv Patwa
Committee Member
Ms Pratibha Shah
Committee Member
Ms Purvi Bhalavat
Committee Member
Ms Monica Shah
Committee Member
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e SUNNY SHAH

hen a person dies, the distribution
W of his properties takes place in

either of the following two ways:
(i) testamentary succession i.e., when a
person dies leaving behind a valid and
enforceable Will; or (i) intestate succession
i.e., when a person dies without leaving
behind such a Will.
It is to be clarified here that nomination does
not confer title over any property to the
nominee, after the death of the deceased. It
only means that till the properties of the
deceased are transferred in any of the above
two ways, the property over which a person
is named the nominee, shall remain in
possession of the nominee.

Testamentary Succession:

When a person dies leaving behind a valid
and enforceable Will, his properties are
distributed in accordance with the contents
of the Will. Provisions of the Indian
Succession Act, 1925 govern the law of
testamentary succession.

Who can make a Will?

Any person, who is of sound mind and who
is not a minor, can make a Will. A Will has to
be made without any fraud or coercion by
any person.

What constitutes a valid and enforceable
will?

For a Will to be valid and enforceable, it has
to be: (a) In writing; (b) It has to be signed or
should have the mark (thumb impression) of
the testator at a place where it would appear
that he intended to give effect to the Will; (c)
It also has to be signed or should have the
mark of two or more witnesses, who has
seen the testator sign/ affixed his mark, and
the witnesses also have to sign in the

www.khadayatabusinessnetwork.com
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presence of the testator.

It is clarified that the Will does not have to be on
a stamp paper or registered for it to be valid
and enforceable. It is, however, advisable, to
register the Will as the courts/ concerned
authorities readily accept a registered Will as
opposed to an unregistered Will. In the event,
the testator expects his legal heirs to dispute
the validity of the Will after this death, it is also
advisable that the testator obtains a doctor’s
certificate, who certifies that the testator is of
sound mind as on date of execution of the Will,
and the testator may also take a video of his
execution of the Will.

A person can revoke or alter his Will at any
time before this death, as long as he is of
sound mind and competent to dispose of his
property by Will.

Probate:

In certain jurisdictions, such as in Mumbai,
Kolkata and Chennai, it is mandatory to
obtain a probate of the Will from the High
Court, which basically establishes the
validity of the Will. In the event, the Will
mentions the name of person as the
executor of the Will, it is the executor who
has to apply for the probate of the Will. In
the event, no executor is named, any of the
legal heirs/ beneficiaries may apply to the
High Court for Letters of Administration of
the Will.

Intestate Succession:

When a person dies without leaving behind a
Will, or if the Will is not valid or enforceable,
the properties of the deceased are distributed
in accordance with the law of intestate
succession, which are basically the personal
laws applicable to the deceased. In case of
Hindus, the law of intestate succession is
codified in the Hindu Succession Act, 1956.

Devolution of properties belonging to a
Male Hindu:

If a Male Hindu dies intestate, his properties
devolve in the order, such that Class | heirs
get preference over the Class Il heirs, who
get preference over Agnates, who get
preference over Cognates. Thus, if the
deceased dies leaving behind any Class |
heir, then the Class Il heirs, Agnates and
Cognates do not get anything. Similarly, if
the deceased dies without any Class | heirs,
but a Class Il heir, then the Agnates and
Cognates do not get anything, and so on.

M

Class | Heirs:

Following are the Class I heirs as per the
Hindu Succession Act, 1956:

‘Son; daughter; widow; mother; son of a
pre-deceased son; daughter of a pre-
deceased son; son of a pre-deceased
daughter; daughter of a pre-deceased
daughter; widow of a pre-deceased son; son
of a pre-deceased son of a pre-deceased
son; daughter of a pre-deceased son of a
pre-deceased son; widow of a pre-deceased
son of a pre-deceased son; son of a pre-
deceased daughter of a pre-deceased
daughter; daughter of a pre-deceased
daughter of a pre-deceased daughter;
daughter of a pre-deceased son of a pre-
deceased daughter; daughter of a pre-
deceased daughter of a pre-deceased son’.

Among the Class | heirs, the intestate’s
widow, surviving sons and daughters and
the intestate’s mother each take one share,
i.e., each of them is entitled to equal share
in the properties of the deceased. In case of
a pre-deceased son or daughter, the heirs
belonging to the branch of the pre-deceased
son or daughter, take one share among
them.

Class Il Heirs:

Following are the Class Il heirs as per the

Hindu Succession Act, 1956:

. Father.

Il. (1) Son's daughter's son, (2) son's
daughter's daughter, (3) brother, (4)
sister.

. (1) Daughter's son's son, (2) daughter's
son's daughter, (3) daughter's
daughter's son, (4) daughter's
daughter's daughter.

IV. (1) Brother's son, (2) sister's son, (3)
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brother's daughter, (4) sister's daughter.
V. Father's father; father's mother.
VI. Father's widow; brother's widow.
VIl Father's brother; father's sister.
VIll. Mother's father; mother's mother
IX. Mother's brother; mother's sister.
Unlike Class | heirs, in case of any surviving
Class Il heirs, the other Class Il heirs whose
entry is below the other heir, does not get
anything. For instance, if there are no Class |
heirs, but the deceased died before his
father, then the other Class Il heirs do not
get anything. Among the Class Il heirs who
belong to the same entry, such as brother
and sister, then they get equal share among
themselves.

Agnates and Cognates:

A person is said to be an “agnate” of
another if the two are related by blood or
adoption wholly through males. A person is
said to be a “cognate” of another if the two
are related by blood or adoption but not
wholly through males. If the deceased dies
without any Class | heir or Class Il heir, then
his property devolves upon a person who is
the agnate of the deceased, and if the Class
I heir dies without leaving an agnate as well,
his property devolves upon a person who is
the cognate of the deceased.

Lo

T R
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Devolution of properties belonging to a
Female Hindu:

If a Female Hindu dies intestate, her
properties devolve in the following order:

It however has certain exceptions. If any
property is inherited from her father or
mother, it shall devolve, in the absence of
any son or daughter of the deceased
(including the children of any pre-deceased
son or daughter), upon the heirs of the
father; and if any property inherited from her
husband or from her father-in-law, it shall
devolve, in the absence of any son or
daughter of the deceased (including the
children of any predeceased son or
daughter), upon the heirs of the husband.

NOTEWORTHY
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Dharmesh Shah

MEETI! INDUSTRIES

A-22, Jai Bonanza Ind. Estate,
Ashok Chakravrti Road, Kandivali (E), Mumbai - 400101.

Call : 9769142255

meeliinds@gmail.com

www.khadayatabusinessnetwork.com
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e DR. MITA SHAH

W hy organ donation?

There are millions of people suffering from
end stage organ failure. Transplant is the
only hope for their survival. Unfortunately,
a very small percentage of patients
needing transplant can get transplanted.
This is because of unavailability of donors.
If all of us were to pledge our organs after
death all the people with end stage organ
failure can be transplanted. Unfortunately,
many are not even aware of organ
donation.

Donating Organs after death is a Service to
Humanity which is done without spending
anything. One donor can donate kidneys (2),
liver, lungs (2), heart, pancreas, and
intestines. With advances in medical
science, now even the hands and face can
be donated. Indeed, recently hand
transplant (both hands) was performed in
Mumbai. Thus, one donor can save 8 lives
and improve quality of life of 58 people by

ORGAN DONOR CARD
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Keep this card always with you & share your decision with your family.

“DON'T TAKE YOUR ORGANS TO HEAVEN FOR GOD

KNOWS THEY ARE NEEDED HERE"

Name :
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donating tissues. Tissues that can be
donated include cornea, skin, ligaments,
tendons, bone, heart valves etc.

Who can donate?

Not all can donate after death. For most
people, a person is dead when heart stops
beating. Not many are aware that person
is dead even when brain is dead. When
heart stops beating, all parts of the body
cease to get blood supply and they too die.
When brain dies, heart will stop beating
very soon. So, if a person is at home and
develops brain death, his heart will soon
stop. But if a brain-dead person is in
intensive care unit (ICU) of the hospital, the
heart and respiration can be supported for
few hours or days. During this period, if
family consents (which is likely if the
person had expressed his desire to donate
organs after death), all the organs and
tissues of the body can be donated.
Tissues such as cornea (Eye) and Skin can
be donated even after heart death (even at
home).

Unfortunately, organ donation does not
happen as it should in our country and
many people with end stage organ failure
die and many needing tissues do not get
them in our country. The donation rate is <
1 per million in our country while it is close
to 50 per million in Spain.

How to donate?

Pledging to donate is extremely simple. All
that is required is to sign an organ donor
card. Signing an organ donor card would
document your desire to donate your
organs after your demise. This must also
be signed by your nearest relative who
would know of your desire and so would
help in completing the formalities once
need arises. All that you need to do is to
keep the donor card in your wallet / purse
along with other ID cards. You do not need
to register anywhere.

Kindly spread this message of signing an
organ donor card to your friends and
relatives. If all of us get about 10 people to
sign-up for donor card, we would soon
conquer the need for organs and would
have no one waiting for organ. Let us sign
the organ donor card today.

For more information about organ
donation, visit narmadakidney.org

Dr Mita Shah,

Chief Diabetologist, Institute of Renal
Sciences, Global Hospital, Mumbai
Trustee, Narmada Kidney Foundation

in association with the KCBF Medical Team
of Dr Utpal Sheth & Dr. Rajendra L.
Bhalavat.
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WITH BEST COMPLIMENTS FROM
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OPEN ON ALL DAYS (EXCEPT SUNDAY) & WITH FULL STOCK
All possible sizes are available for PVC, BOPP bhags

Multiple sizes in Plastic containers also available

Printed Ivory Cards, Buckle Cards, Boxes, & All kinds of Imitation Jewellery Packing Materials

SPECIAL SIZES OF BOPP BAGS SOLICITED
CONTACT: 9004516464

HASMUKHLAL SHAH: 9820827383 * VAIBHAV SHAH: 9820476464

SANDEEP:

Sandeep is managing and guiding 2 companies -
Solomon Hobby Collections & R S Hobby Collections in
Mumbai. He is qualified as a Masters in Numismatics &
Archeology from Mumbai University. He is a Coin Grader,
Decipher, Cataloguer, Writer & Exhibitor. He is a
distinguished Life Member of Mumbai Coin Society &
Gujarat Coin Society. Sandeep is associated with few
Auction Houses, Corporates, Film Personalities, HNI's &

Strategic Investors. He has just completed 33 years in
the field of Numismatics which he started as a hobby.
Sandeep is one of the leading executive of the Group
and at present is giving is services as a Treasurer.

SANDEEP SHAH

+91-
91-9820318422 MONICA:

MONICA S. SHAH jhel IS.aSCSO”CIat.eb? W:h ?(;chl)m(s;ctc.)lns & Antiques. She
+91-9833255128 eals in Collectible Art, Idols & Antiques.

solomancoins@gmail.com
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Editorial Team: Mr. Premal Parikh | Mr. Nainesh Shah | Dr. Jignesh Bhalavat | CA Jigar Shah | Ms. Pratibha Shah
Release Date: First Week of Every Month; Frequency: Monthly
Please send in your article / content before the 25th of the preceding month to be published in the ebulletin
Email: info@khadayatabusinessnetwork.com ¢ WhatsApp: 9820999056 | 9821138471 | 9820395856

Note: We, at KCBF, have decided to publish profile of each life members and hence requested them to share details about their Business / Professional /
Service etc including family in their own words (150/175). We also thought to introduce a renowned Khadayata under “Khadayata Ratna” - A person of

eminence from Khadayata community who can be Businessman / Professional or Service at highest position from any field. It's a prerogative of KCBF Admin
Committee from the name suggested and/or forwarded to KCBF. The honour given is based on individual's contribution to profession, community and society
at large. The award carries no material/monetary medal or certificate but the basic objective is to bring to light our own people as role model for current and
future generation of our community.

Disclaimer: KCBF has compiled this ebulletin with care. However, KCBF, its editorial team or the admin committee (hereafter called as “The Publishers”) does not warrant
that information in this ebulletin is free of errors. The Publishers also does not necessarily agree with or endorse any statement or opinion either in the editorial material or
advertisements in this ebulletin and the use of any information in this ebulletin is entirely at the risk of the reader / user.
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